
SPEAKER BIOGRAPHY

Speaker Biography 
Brandon Nickel understands how to get bottom line results.  Don't let his babyface fool you, Brandon 
is a proven leader with a decade-long track record of building businesses, taking great care of 
customers, and dominating the competition in the process.

Client Buzz 

Speaker Introduction
Brandon Nickel is a Trainer with Freedom Personal Development. 

He has trained business professionals from all walks of life, on personal development skills  
that make a difference in both their professional and personal lives.

Corporations such as Harley-Davidson, State Farm Insurance, Wells Fargo, New York Life, NAIFA, 
and The National Association of REALTORS® have all given rave reviews for the life-changing skills 
Brandon will share with you today.

In today’s program, Brandon will show us how to use our minds effectively to achieve  
a personal best—at work and in our lives.  

Please give a warm welcome to Brandon Nickel! 

Freedom to choose  »  Freedom to grow  »  Freedom to succeed  »  Freedom delivered.  
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Brandon Nickel

Client List
AAA Insurance

AFLAC

Associated Bank

AT&T

Century 21

Chase Bank

Coldwell Banker

Countrywide Home Loans 

Credit Union National Association 

     (CUNA)

Edward Jones

ERA

First American Title

Harley-Davidson

Independent Insurance Agents’   
    Association

Keller Williams

Merrill Lynch

Morgan Stanley

NAIFA

National Association of REALTORS 

New York Life

Northwestern Mutual Insurance 

RE/MAX

Realty Executives

Ryland Homes

Smith Barney

Southwestern Company

State Farm

Toastmasters

UBS

Waddell & Reed

Wells Fargo Home Mortgage

5325 Wall St  ~  Suite 2505  ~  Madison, WI 53718   
(888) 233 0407 Fax (608) 268 2607 
www.freedompersonaldevelopment.com  
info@freedompersonaldevelopment.com

“   I feel as though I've been given a gift.  This is a gift that will keep on giving.  Many thanks to you

- TK Smith, Edward Jones  

“    I was going to tell you how your training measured up to all the seminars, training, motivational 

-  Lena Skwiot, Sales Associate, AFLAC  

and and your organization.”

speeches, etc. that I’ve attended.  The truth is that it would be an insult to you and to your 
organization to place you in the same category. I felt totally engaged in the process and thoroughly 
satisfied that the skills I learned will enable me to function more efficiently in every area of my life. 
And, of course, I had fun.  Thank you for a GREAT time.”

Here's a glimpse:

All told, this man has been personally responsible for generating millions of dollars in revenue, all 
before officially entering his late twenties.
Most importantly, what does this mean for you?  If you'd like your team to be taught by a teacher 
who walks the talk of top performance and can teach with a totally fresh perspective, you need look 
no further.  Besides a deep understanding of what makes results happen, Brandon teaches with an 
authentic style that connects with audiences of all sizes and demographics.

»  Starting at age 17, he took his first sales position with a national company and outsold 498 of  

»  And then in his first career out of college, Brandon grew an insurance business that produced 

500 sales people

sales, operations, finance and customer service; becoming a President's Council Award winner 
for a national franchise.

over $1 Million annually, and became the go-to expert for business owners in his area.

»  Next stop was a Fortune 100 insurance company, where he became one of their top sales interns

»  At the age of 21, he managed every aspect of a 6 figure home renovation business -marketing, 

Brandon Nickel delivers results- his program is always a home run!




